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For whom are these guidelines  
These guidelines are addressed to both Russian and Finnish SMEs, which are looking for support of their 
activities in neighbouring country. 

Entry to foreign markets is not easy. Usually companies are doing internationalisation steps after getting 
strong on local market. Still risk is high. Knowledge of foreign markets is a key success factor. 

By these guidelines we address to Russian companies on getting financial support in Finland, and for 
Finnish companies we give same advises in Russia with specific focus to St.Petersburg. 

When you read these guidelines, some data can be out-dated already. We strongly suggest that you check 
the newest information on the web-sites, which we recommend. 

Good luck with your international experience! 
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Why to invest in Finland 
Finland is famous in Russia as an innovative country. 

In fact, in Russian eyes, Finland is very small country with tough local market. It is not easy to become 
successful in Finland. 

Meanwhile, Finnish government is supporting newly established business with wide range of different 
support programmes. Most known is Tekes. Many Russian companies are targeting to get funding from 
Tekes to start the business. 

Finland is definitely one of closest European country especially for St.Petersburg based companies. Easy 
visa procedure and highly developed border infrastructure, as well as transport connection, make Finland 
as a starting point on expanding to European markets. Finland is one of world leader on entrepreneurial 
climate and corruption-less environment. 

Last, but not least, Finland is well-known country for comfortable staying. Some Russian businessmen are 
considering Finland as the country for permanent staying. 

General facts and figures 
Currency: euro (€, EUR) = 100 cents 

GDP: 193 bn € (2013) 

GDP per capita: at current market prices 35,569€ (2013) 

GDP growth in volume: -1.4% (2013) 

Monthly wages: average 3,206€; men 3,530€, women 2,891€ (2013) 

Unemployment rate: 8.2% (2013) 

Total area: 338,000 square kilometres 

Population: 5.4 million; 67% live in towns or urban areas, 33% in rural areas 

Largest cities by population (2013): Helsinki (603,968), Espoo (256,824), Tampere (217,421), Vantaa 
(205,312), Oulu (190,847) and Turku (180,225)  

Languages (2012): Finnish 89,68%, Swedish 5.36%, Lappish 0.04%, Russian 1.15%, other 3.77%. 
Finnish and Swedish are the official languages. English is an important business language and widely 
spoken. 

Religion (2012): Lutheran 76.4%, Orthodox 1.1%, other 1.4%. 21% of the population are listed in the 
census register or their religion is unknown. 

Neighbouring countries: Estonia, Sweden, Norway, Russia.  

Government: The centre-right governing coalition is comprised of 19 ministerial posts held by the National 
Coalition Party (6), the Social Democratic Party (6), the Green League (2), Left Alliance (2), Christian 
Democrats (1), and the Swedish People’s Party (2). 
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Why to invest in Russia 
Russia is a challenging business market. Everybody knows that, but still many European businesses are 
trying to make a business in Russia. 

In fact, Russia is a huge consumer market, from one point of view, and one of the richest countries in raw 
materials, which is supplying worldwide with gas, oil, forest, etc. The population of Russia is about 140 
million inhabitants. 

Many changes are going on making business environment integrating to world economy. Russia becomes 
a member of WTO. 

There are several sources of governmental support for newly established businesses. We will introduce 
few of them, which are acting mainly in whole Russia. There are many municipal programmes, which are 
available locally in specific municipality. St.Petersburg and Moscow are two very special cities, which have 
a special status similar to union of municipalities. Business support programmes seems to be huge but 
competition is also strong. 

We believe that Finnish companies will consider Russia as a priority country for the investments, and will 
lead other European countries to discover Russian market. 

General facts and figures 
Currency: Russian ruble (RUB) = 100 kopeek (1 kopeika) 

GDP: 2.735 trillion € (2013) 

GDP per capita: at current market prices 18,641€ (2013) 

GDP growth in volume: 1.3% (2013) 

Monthly wages: average 774€ 

Unemployment rate: 5.8% (2013) 

Total area: 17,098,242 square kilometres 

Population: 143.8 million; 74% live in towns or urban areas, 26% in rural areas 

Largest cities by population (2011): Moscow (capital) 11.621 million; Saint Petersburg 4.866 million; 
Novosibirsk 1.478 million; Yekaterinburg 1.355 million; Nizhniy Novgorod 1.245 million; Samara 1.166 
million 

Languages (2013): Russia's 160 ethnic groups speak some 100 languages. 142.6 million people speak 
Russian, followed by Tatar with 5.3 million and Ukrainian with 1.8 million speakers. Russian is the only 
official state language, but the Constitution gives the individual republics the right to establish their own 
state languages in addition to Russian. 

Religion (2012): Russian Orthodox (41%), Muslim (6.5%), Unaffiliated Christian (4.1%), Other Orthodox 
(1.5%), Neopagan and Tengrist (1.2%), Tibetan Buddhist (0.5%), Other religions (1.7%), Spiritual but not 
religious (25%), Atheist and non-religious (13%), Undecided (5.5%) 

Neighbouring countries: From northwest to southeast, Russia shares land borders with Norway, Finland, 
Estonia, Latvia, Lithuania and Poland (both with Kaliningrad Oblast), Belarus, Ukraine, Georgia, 
Azerbaijan, Kazakhstan, China, Mongolia, and North Korea. It shares maritime borders with Japan by the 
Sea of Okhotsk, the US state of Alaska across the Bering Strait and Canada's Arctic islands.  

Government: Russian State Duma has 450 sits shared by: United Russia (238), Communist Party (92), A 
Just Russia (64), LDPR (56). 
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Acting local: Russian companies in Finland 
First of all, national funding is available only for local companies. What does it mean on practice: that 
means that first step is establishing Finnish company in Finland. There are many players, which will guide 
you on that process both on national and local levels. 

Please, check the following 10 steps on getting started in Finland: 

1. Before starting the business in Finland, an entrepreneur shall study all opportunities and 
challenges, which exist in Finland. 

2. Select the municipality, where the new business 
will be open. Most municipalities have a separate 
agency, which is responsible for the business 
development: like www.wirma.fi, www.cursor.fi, 
www.kehy.fi, www.jykes.fi and many others. If 
you did not find a proper agency, you can always 
contact to www.investinfinland.fi. 

3. Prepare a business plan for your business. 
There is an online guide on business planning at 
www.yritystulkki.fi/alue/lsyp/index.php?page=118
4&lang=1 

4. There are many consulting companies, which 
are specialised on business planning and 
strategy, financial services, recruiting, legal 
services, etc. In many cases, the assistance of 
professional consultants would secure you from 
the challenges in future. 

5. Create the relations with local authorities in the selected municipality, where your company will be 
registered. Local authorities in Finland are very positively assisting local businesses in each and 
every step of the business development. 

6. Based on current Guide, check out what financial sources are available in your municipality. 
Finnish business support system has available funding for start-up companies. 

7. You will have to hire at least one member of Board of Directors of your company, who has a 
residence of European Economic Community. You will have to hire a bookkeeper, and possibly 
later on auditor. Before registering the company, the preliminary contracts shall be prepared. 

8. Register the company. The staff of Business Development agency can help you to fill the 
necessary forms and open the bank account. 

9. Hire the personnel. Check with local agencies or visit www.trud.fi to learn more about how to hire 
the staff. 

10. Rent or buy the office space or production facilities. Local agencies will help you to find the 
necessary property. 

So, now you have a Finnish company: let’s see what funds are available. 
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Funding a business in Finland 
In Finland there is available funding for companies in different stages of business. Here you can find 
basic information about all stages and select most suitable for you. 

Start-up stage 
Technical support from municipalities 
Already during registration process, municipal agencies will provide a technical support, which save several 
thousand euro, comparing the cost of consulting services. You may get for free: 

! General advise on opening the business in Finland 

! Screening your business idea 

! Support on searching a member of Board of Directors, bookkeeper and auditor 

! Advising on preparation of business plan 

! Assisting on preparation of registration documents 

! Assisting on bank appointment and visit 

! Assisting on applying for registration of company 

! Advising on available office and commercial real estate, available in the municipality 

The range of services can be different in selected municipality. 

 

 

Employment and Economic 
Development Office 
Modest financial support during start-up 
stage is available from local Employment 
and Economic Development Office (www.te-
palvelut.fi). Support is pretty modest – 
around 700-1100 euros, and can be used, 
for example, for compensation of the first 
employee salary. Here you can also search 
for the staff of your company.  

Note! Contact Employment and Economic 
Development Office even before starting 
your company. 
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Early growing stage 
Early growing stage is most of challenging from attracting of funding point of view. 

Some Russian-owned companies are applying for public and private funding immediately after registration 
of company. Nearly all cases are failed. Why it is so?  

There are few rules, which company has to follow applying to public funds: 

1. Funding is providing as an additional source of income for the company, meaning that funding is 
not the only source of income! 

2. Start modest! Do not apply for several million euros grants in the beginning. Step by step. 

3. Funding is providing for new products or services, which have a market demand. Pure R&D 
projects are difficult funding case. 

4. Funding is provided for growing companies, which will generate new turnover and new jobs. 

5. If company’s project has a strong R&D component, the company must have R&D staff already 
employed. 

There are many other aspects for successful funding but these rules are to be taken in account, especially 
on early growing stage. 

Another important point: Finnish funding is mainly done on compensation scheme, meaning that own 
funding needs to be organized first, and compensation (usually up to 50%) is paid later on after reporting. 

Note! No costs before approval of the project. 

Capital Investments 
If company is planning the construction or 
purchase of expensive technology equipment, 
the Finnish government could be 
compensating the capital investments. 

Here we come back to the issue of selecting 
the municipality for your company registration. 
Why it is important to select the municipality? 

Different territories in Finland have a different 
compensation rate level for this type of 
investments. The compensation level of 
capital investments can vary from 10 to 35% 
depending on municipality. 

To obtain the compensation, company shall 
apply to The Centres for Economic 
Development, Transport and the Environment 
(ELY centres) before any capital investment is 
done. 
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Growing stage 
Loans 
Banks provide wide range of services for companies. Usually, interest rate is positively low comparing to 
Russia. Communication with banks is easy and reliable. 

Banks will ask company to provide a business plan. Here we come back to the issue, that already during 
the registration process, the company shall pay attention to prepare valuable business plan. 

For large projects the good idea is to contact Finnvera. Finnvera is a specialised financing company owned 
by the State of Finland. It provides its clients with loans, guarantees, venture capital investments and 
export credit guarantees. Finnvera is the official Export Credit Agency (ECA) of Finland. 

Finnvera can give both guarantees and loans for growing business. More information is available at 
www.finnvera.fi. 

Ideally, the company is having the meeting with bank, Finnvera and ELY-keskus (ELY Centre). It is good, if 
representatives of local authorities are joining the meeting. 

ELY-keskus, the Centre for Economic Development, Transport and the Environment, is responsible for the 
regional implementation and development tasks of the Finnish central government. Exactly ELY-keskus is 
providing compensation for the business development investments (capital investments) like construction 
of production or purchase of hi-tech equipment. 

Ideally, all above-mentioned stakeholders are providing the contribution to the project, for example this: 

! Company is making own investments: 20-40% of the project costs 

! Bank is providing similar financing 20-40% depends the project cost breakdown 

! Finnvera is providing rest as guarantee or loan 

! ELY-keskus is providing compensation to company for their investments to real estate and 
equipment from 10 to 35% depends on location of new business. Company shall be ready to invest 
the relevant funding, which will be compensated after realization of the project, meaning after 
completion of construction and purchasing of equipment. 

 

 

Venture Capitalists (VCs) and Business Angels (BAs) 
VCs and BAs are companies or private persons, which are helping start-ups on growing stage. Business 
cases are considered individually as a pure business. The general practice is that VC or BA is entering to 
business as a shareholder with clear agreement on exit. Exit means that VC’s share will be sold to owner of 
the business on priority basis or on the free market if owner does not purchase. Ideally, the shares will be 
sold to another capitalist or company which is interested in future development of the project. 

Anyway, the owner of the business shall be ready for that company will be co-owned by VCs or BAs, and 
later on by another investor. Many Russian owners do not accept this type of investments protecting the 
exclusive managing of the company. From another point of view, some Russian owned companies are 
failing on Finnish/European market, because of lack of managerial skills. From this point of view, attracting 
VCs and BAs is the way to save own investments and obtaining the professional support by experienced 
businessmen. 

There are many events, assisting to start-ups on searching private investors: 

! Slush – event for start-ups to meet with international investors, executives and media 
www.slush.org.  

! Event, organized by Technopolis plc. like Business Breakfast, Technopolis Summit, etc. 
www.technopolisonline.com/events 

! Startup sauna – accelerating programme for start-ups, assisting on preparation the projects and 
business ideas to the investors’ eyes www.startupsauna.com. 

Detailed information on Finnish VCs activities is available at www.fvca.fi and BAs at www.fiban.org. 
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Hi-tech and R&D companies 
These types of companies could be the clients of Tekes. 
Tekes is the most important publicly funded expert 
organisation for financing research, development and 
innovation in Finland.  

 

Tekes is funding the large number of Finnish companies 
in different size and stage of development. Typical 
mistake of Russian owned companies is applying to 
Tekes immediately after registration of the company. It 
does not work in this way. Company should have already 
history, employ staff, have turnover. We already wrote 
about principles of getting funded in Finland. 

 

Usually, Tekes provides funding on subsidising principle, 
meaning that company is doing own investments, and 
getting compensation after reporting the activities and 
costs.  

 

Tekes is national coordinator of European and 
interregional programmes. Tekes works with Russian 
partners: Foundation for Assistance to Small Innovative 
Enterprises (FASIE), Rusnano and Skolkovo. 

 

Detailed information on Tekes activities can be found from 
the web-site www.tekes.fi. Some information is available also in English and Russian. 

 

Another public innovation fund is Sitra. Sitra is providing direct investments to companies. Sitra works 
closely with Venture Capitalists (VCs). Actually Sitra operates very similar as VC. More information on Sitra 
operation is available at www.sitra.fi.



 

 

11 

 

 

 

Some tips for obtaining the financing in Finland 
 

 

1. During start-up stage a limited amount of public support is available. The strategy shall be on 
increasing the value of the company on Finnish market 

2. Intellectual property is a strong asset. If you own patents in Russia, try to transfer the property to 
Finnish company. Many investors will consider IP as an advantage. 

3. Before, applying for public support, think carefully the strategy of applying. Start-up probably will 
not get millions. 

4. Try to make joint calls with more 
experienced companies. Portfolio of 
successfully realized projects is 
increasing the chances for large 
financing. 

5. Use both public and private financing. 
Private investors in Finland might 
positively surprise you. 

6. Transparency is a keyword in any 
financial application. Any cheating will 
have a long lasting negative feedback. 

7. Find a proper Finnish partner, which 
introduce you to Finnish business 
community. 

8. Finnish language is important.  
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Getting funded in Russia 
 

Russia is pretty different funding case comparing to Finland. Russia can be described as the country with 
huge investment potential but huge competition as well. 

Companies can be funded on three levels: municipal, federal and constituent entity. Let’s look deeply what 
all these entities means. 

 

The Russian Federation consists more than 80 constituent entities: Oblasts (regions), republics, Krais 
(territories), autonomous districts, autonomous Oblast and Federal cities. Formally, all of them have equal 
status. Regions (Oblasts) and territories (Krais) are areas in which the ethnic Russian population is the 
majority. Republics are ethnically based and have a slightly higher status, which, for example, allows them 
to have their own constitutions. Autonomous districts and the autonomous Oblasts are also theoretically 
ethnically based, but in reality the ethnic Russian population is the majority there. St.Petersburg has a 
status of Federal city. More than 100 municipalities are operating in St.Petersburg. 

 

In these Guidelines we will present the major federal programmes and St.Petersburg case. 
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Establishing company in Russia  
Same as in Finland, to get access to Russian financial sources the localisation of company is required.  

Check the following 10 steps on getting started as a Russian company. 

1. Before starting the business in Russia, an entrepreneur shall study all opportunities and 
challenges, which exist in Russia. Be aware of the threats like corruption, criminal level, and 
administrative barriers. Doing business in Russia is a challenge – the risk is on entrepreneurs’ 
side.  

2. Select the municipality, where the new business will be open. Some municipalities have 
investment agencies: private or public.  

3. Prepare a business plan for your business. Actually, it is not a formal requirement but good to be 
done. Special focus on market research. Russian market is very competitive. Be prepared that 
your major competitors are already on place. 

4. There are many consulting companies, 
which are specialised on business 
planning and strategy, financial 
services, recruiting, legal services, etc. 
In many cases, the assistance of 
professional consultants would secure 
you from the challenges in future. Major 
European consulting companies are 
already presented on Russian market. 
There are a number of Finnish 
consultants, who can offer you the 
services in Russia, 

5. Create relations with local authorities in 
the selected municipality, where your 
company will be registered. Investors are welcome in any country as well as in Russia. 

6. Based on current Guide, check out what financial sources are available in your municipality. 
Russian business support system has an available funding for start-up companies. 

7. When you choose bookkeeper, there is a range of private persons and companies, who offer 
this services. There are a number of European owned companies in that sector. Usually, in 
Russia you are not required to have an auditor. There is no need for Russian members in the 
Board of Directors. 

8. Register the company. There are a number of consulting companies both Russian and 
European, which can provide the services for you. Registration process of company similar to 
Ltd. (Oy in Finland) is easy and pretty fast. Initial capital stock is 10.000 roubles (ab. 200 €). 

9. Hire the personnel. There are a number of Russian and European recruitment agencies. The 
relations with company staff in Russia are easy, comparing to Finland. Trade Unions are not so 
powerful in Russia. 

10. Hire or buy the office space or production facilities. Usually, in Russia companies are renting 
facilities. There is a number of Russian and global business centres like SRV group and 
Technopolis, which are presented in St.Petersburg. The range of office rent can vary up to 10 
times depending on location and quality.  

 

 

It is recommended to use local consultants to make the registration process. 
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Funding a Business in Russia 

Start-up stage 
Technical support from municipalities 
In case of St.Petersburg certain support can be obtained from St.Petersburg government (actually 
St.Petersburg is not a municipality). 

There are many subsidies and support activities available for SMEs: 

! Training seminars 

! Subsidies for registration of company 

! Supporting leasing operation 

! Supporting export activities 

! Supporting craft industry 

! etc. 

Government of St.Petersburg has a special municipal company: Centre for support and development of 
entrepreneurship. More information is available at www.crpp.ru. 

 

 

Hi-tech and R&D companies 

Fasie – Start 
 

Fasie (the Foundation for Assistance to Small Innovative 
Enterprises) is a federal agency supporting innovative 
SMEs.  

 

Companies could get up to 6 million roubles (about 
120,000 €) support during three years with own co-
financing 5 million roubles (about 100,000 €). 

 

Start programme is dedicated for start-ups providing the 
grants mainly for R&D activities.  

 

Detailed description of the programme is at 
www.fasie.ru/programmy/start. 
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Growing stage and commercialisation stage 
Skolkovo 
Skolkovo is planned as a Russian Silicon Valley. Skolkovo operation is strongly supported and funded by 
Russian government. 

Skolkovo supports Russian companies on 5 main directions: 

! IT – information technologies cluster 

! Biomed – biomedical technologies cluster 

! Energy – energy efficiency technologies cluster 

! Space – space technology and telecommunications cluster 

! Nuclear – nuclear technologies cluster. 

Nearly 2000 Russian companies have got the Resident of Skolkovo status, which is giving certain 
advantages from taxation and export operation point of view. Skolkovo Foundation funded more than 100 
companies. 

Typical grants: 

! Concept stage – up to 1.5 million roubles (ab. 30.000 €) 

! Seed stage – up to 30 million roubles (ab. 600 k €) 

! Early stage – up to 150 million roubles (ab. 3 million €) 

! Advanced stage – up to 300 million roubles (ab. 6 million €) 

Requirements for co-financing (% of total budget): 

! Concept stage – no co-financing required 

! Seed stage – from 25% 

! Early stage – from 50% 

! Advanced stage – from 75% 

Russian Venture Company 
RVC is a government fund of funds and a development institute of the Russian Federation, one of Russia's 
key tools in building its own national innovation system. Usually RVC does not finance companies directly 
but acting via another VCs. VTB bank in St.Petersburg is operating with local companies. There are several 
seed capital partners, operating in St.Petersburg. 

RVC has a special BioFund, which work with companies and focusing to bio- and pharma- technologies. 

Full information on RVC operation is available at www.rusventure.ru 

RUSNANO  
Rusnano, RVC and Fasie are three main elements of innovation ecosystem in Russia. Rusnano is 
investing to projects, which are ready for commercialisation. Rusnano invests own funds and attracts other 
investors.  

Rusnano has invested to almost 100 projects. Investments are starting from 6 million € and can reach 25 
million €, and even more. 

More details on Rusnano operation is available at www.rusnano.com. 
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Private financing for companies in Russia 
Banks  
Banks in Russia provide different type of financing for companies. Actual range of services is pretty similar 
to European companies. The main challenge is the interest rate. The number of banks in Russia is huge. 
There is a list of 100 top banks. Major European and global banks are presented in Russia. The following 
banks can be mentioned as the largest banks: 

1. UniCredit Bank, www.unicreditbank.ru/eng/index.wbp, Moscow 

2. Sberbank, www.sberbank.ru/en/, Moscow 

3. Alfa Bank, www.alfabank.com, Moscow 

4. St.Petersburg Bank, www.bspb.ru/en/about, St.Petersburg 

5. Nordea Bank, www.nordea.ru/en, Moscow 

6. VTB Bank, www.vtb.com, St.Petersburg 

7. Raiffeisen Bank, www.raiffeisen.ru/en, Moscow 

8. Citi Bank, www.citibank.ru/russia/main/eng/home.htm, Moscow 

9. Bank of Moscow, www.bm.ru/en, Moscow 

10. AK Bars Bank, www.akbars.ru/en, Kazan 

 

 

Russian Venture Capital Association 
 

Russian Venture Capital Association (RVCA) is the first in 
Russia professional organization, which unites the 
PE&VC funds’ representatives. 

The RVCA activities are aimed at promotion of the 
Russian private equity and venture capital (PE&VC) 
market formation, the innovative activity intensification, 
and the competitive growth of real economy sector of 
Russia increase. 

Today, Russian Venture Capital Association includes 50 
members – key Russian PE/VC market representatives. 

Among the RVCA members there are acting in Russia 
venture capital funds and funds of funds, leading 
institutes of development, and large analytical and 
consulting companies directly engaged in venture capital 
activities. 

 

More information is available at www.rvca.ru/eng 



 

 

17 

 

Tips on starting business in St.Petersburg 
We recommend for companies, which have chosen St.Petersburg as the location place in Russia, the 
following links to get the support on the business entry to Russia according to above-mentioned 10 steps: 

1. Check the latest overview on Doing Business in St.Petersburg at www.doingbusiness.ru/guide 

2. To learn more about St.Petersburg, please check the site of the Administration of St.Petersburg at 
www.gov.spb.ru. Specific business support information is presented at Committee for development 
of entrepreneurship and consumer market at gov.spb.ru/gov/otrasl/c_business. Please, note that 
majority of official information is in Russian language only. 

3. Sample of few consulting companies, which can help you with local market related information like: 

a. St.Petersburg Foundation for SME Development, www.fbd.spb.ru/en 

b. Finnish-Russian Chamber of Commerce, www.svkk.fi 

c. St.Petersburg Chamber of Commerce and Industry, spbcci.ru/english 

d. Accountor Group, www.konsu.fi 

There are many other consulting companies and organisations, both Russian and international 

4. Actually, St.Petersburg is split to smaller 111 municipalities. In case if you would like to set up a 
connection to your local municipality, you can find a contact information at 
gov.spb.ru/gov/self_gov/sxema 

5. The information on financial support for St.Petersburg based companies is available at web site of 
Committee for development of entrepreneurship and consumer market at 
gov.spb.ru/gov/otrasl/c_business. You can also try to bid for public procurement orders, which are 
available on the web at www.gz-spb.ru. 

6. Bookkeeping companies are widely presented on St.Petersburg market. The list of companies can 
be found here en.yell.ru/spb/top/bukhgalterskie-uslugi. As an example, three of them are 
mentioned here: 

a. Accountor Group, www.konsu.fi 

b. Team Group, www.teamgroup.ru/en 

c. United Centre for Documents, www.7771000.ru/info/vedenie-idc-527 

7. Registration of company can be done for you by consulting companies, mentioned on point 4. We 
recommend to check the United Centre for Documents. Detail information on legal services is 
presented at www.7771000.ru/info/centr-idc-233. Russian language skills are needed. 

8. Recruitment agencies are widely presented on St.Petersburg market. The list of agencies is 
presented here en.yell.ru/spb/top/kadrovye-agentstva 

9. The range of office buildings is located around St.Petersburg. The list of centres can be found 
here: en.yell.ru/spb/top/biznes-tsentry. We can recommend to check the location and services 
from: 

a. Technopolis Oy, Pulkovo St.Petersburg, www.technopolis.fi 

b. Ingria Business Incubator, www.ingria-startup.ru 
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About Publisher 
These Guidelines were elaborated and publishes in framework of InnoBus project. 

What is InnoBus? 
The cooperation between South-East Finland and St. Petersburg has a long history. 
Starting 2002 the concept of St. Petersburg Corridor - the heart of northern dimension - 
has been initiated and after a series of projects finalized with intergovernmental 
agreement signed on March 22, 2007. The agreement was signed by the Governor of St. 
Petersburg and three chairmen of the Unions of local authorities of South-East Finland. 
The agreement highlighted 5 main directions of cooperation including innovation and 
business cooperation. At the same time, under the coordination of the municipality of 
Lappeenranta, the following infrastructure was set up: 

! Finnish-Russian Innovation centre as the coordinator of innovation dialog between 
the regions 

! European-Russian InnoPartnership as the business cooperation company 
providing services for Russian and Finnish companies in cross-border area, and 

! Finnish-Russian Innovation University as the platform for cooperation between 
Universities and R&D Groups 

The results of these efforts were presented on national Finnish, federal Russian and EU 
levels as a practical cooperation on the regional level. As a feedback, European and 
Russian policy makers have updated the dialog on innovation cooperation and 
modernisation issues supporting the First EU-Russia Innovation Forum organized in 
Lappeenranta 2010, which was strongly supported by EU Commission and Governments 
of Finland and Russian Federation. 
Innovation and Business Cooperation (InnoBus) project (2011-2014) is a continuum to 
previous described development of cross-border cooperation between South-East 
Finland and St. Petersburg, Russia. InnoBus, based on triple helix approach, develops 
and promotes innovation and business cooperation in following fields: 

! University cooperation; 
! Modernization and internationalization of companies; 
! Governmental eServices (G2B ja G2C). 
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More Info 

Wirma Lappeenranta Ltd 
Wirma Lappeenranta Ltd provides services for start-up enterprises, established 
businesses, and tourists in the Lappeenranta region, along with developing the operating 
environment and competitiveness of the region. Wirma is specialised in helping 
businesses and public sector bodies alike in increasing their competence in doing 
business and promoting partnerships in Russia. 
Wirma Lappeenranta is part of Lappeenranta Business & Innovations Service Unit (B&I), 
which guarantees busy entrepreneurs, and those considering entrepreneurship, easy 
access to all the services in one place. The services are provided by Wirma 
Lappeenranta Ltd and Lappeenranta Business Premises Ltd. 
Wirma Lappeenranta Ltd is a non-profit regional development company owned by the 
City of Lappeenranta and the neighbouring municipalities of Lemi, Luumäki, Savitaipale 
and Taipalsaari. 
 

Contacts 
Wirma Lappeenranta Ltd 
Laserkatu 6 
FI-53850 LAPPEENRANTA 
FINLAND 
info@wirma.fi 
www.wirma.fi 
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